WHAT WE DO » WHERE WE EAT » HOW WE LIVE

Bainbridge
[sltnd

Taking I'light

Good Sport / Mint in Box /| Garden Variety

BAINBRIDGEISLAND.COM // SUMMER 2020 - ——

——————



















Near the kitchen and along the home's backside rises a striking, spine-like floating steel and
concrete staircase, made by Rory’s Custom Fabrication. One of the home’s most notable
architectural features, the staircase is framed by eight windows, stacked four-over-four and
spanning the height of the home, and leads to the bedrooms. From the opposite direction, leading
to the walk-out lower level—and visible through the floating stairs above—is a wooden staircase with
an industrial steel handrail, also made by Rory's.

Downstairs is where the real fun begins. A home theater with both a flat screen TV and a pulldown
screen and projector provides the perfect setting for movie nights. Standing watch from the corner,
a life-size stormtrooper and Kylo Ren reveal one of Thomas' serious passions: Star Wars. Ever since
he watched the original trilogy as a child (“The Empire Strikes Back” is his favorite), the sci-fi movie

series has caught and held his imagination.

Just beyond the theater is a shrine to another of Thomas' passions: toys. A room of backlit custom-
made glass cabinets holds a collection of thousands of figurines (many from Star Wars), mind-
bogglingly intricate Lego sculptures, and precious memorabilia like a Star Wars thermos from his
childhood lunchbox. Thomas said he regularly changes out what gets displayed; each rotation
amounts to only about a third of his total collection. Watching the toy room come to life was not only
a treat for Thomas, but also for Clark Construction superintendent Casey French, who Thomas said
painstakingly configured the complex arrangement of shelving and cabinetry.

Clark president Jeff Krueger said that the way the room (as well as the entire home) came together—
and the fact that everyone involved would describe it as having worked exceptionally well—is a
credit to both the Chiymiys and the project team. “They were the ideal client,” said Krueger. “They
understood the value of the team. They brought us in very early on and we spent a bit of time making
some design adjustments, value engineering, and through that whole process, they stayed very
engaged, very positive. And very realistic. What really stands out was just their pragmatism.”

Krueger said an example of the Chiymiys’ engagement came at the 1ith hour when they decided to
spend a little more money to add the deck to the studio space above the garage. “Andrea realized,
hey, somebody is going to want to sit out on this deck and the views are spectacular. It was one of

those times where the designer, the builder and client have a great level of mutual trust.”

The way the Chymiys chose to work with Clark—taking advantage of its guaranteed maximum price
contract—gave the them a level of certainty because they knew costs would not unexpectedly rise.
Often used in the commercial side of construction (where Clark founder and CEO Rachele Turnbull
has substantial experience), the model appeals to Krueger because “you have to hit the sweet spot
and then work hard to bring it in at or under budget. It provides a target that the team is really
working not just fo meet, but to beat. That changes your mindset. It brings a pretty powerful dynamic

to the process.”






